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Service industries’ revenues

*SPINOFF, FROM 1E

band, Dan. The management
team also includes Iris, 44,
and Ellis Kowan, Muller’s sis-
ter and brother-in-law.

With more than $5 million
in annual sales, the South
Florida company also has
offices in Virginia, Central
Florida and New York.

Revenue has increased, but
over the last two years, sales
have doubled in some units of
the company, while other
Decon divisions have grown
20 to 40 percent annually.

"ROOFERS™

The roofing business has
also expanded over the last
few vyears, according to
Michael Levine, president of
Miami-based Murton Roofing.

With a workforce of 350,
Levine estimates his staff will
roughly double as the com-
pany moves into “full throt-

tle” in order to repair hard-hit
Southern states. To lay the
groundwork for hurricane-re-
lated repairs, Levine recently
traveled to Hattiesburg, Miss.,
where he slept on an air mat-
tress in a rented home while
touring the region. His crews
have set up shop in a make-
shift trailer park/work camp
with electricity but no plumb-
ing or phone service. (Those
amenities are expected by
mid-November.)

“It’s almost like a little boot
camp up there,” he said.
“There are no services around
at all.” .

In 2003, the company had
an annual revenue of $19 mil-
lion and $26 million in 2004.
Sales should hit $35 million

during the current year, the -

company said.

- The company, a division of
privately held Tecta America
Corp,, also has satellite offices
in Fort Lauderdale, West
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